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IMPERIAL MARBLE AND GRANITE, INC.
AIRPORT BUSINESS COMPLEX

200 OLD TINICUM ISLAND ROAD, ESSINGTON, PA 19029
Visit our 4,500 sq. ft. showroom and 25,000 indoor warehouse. 
Choose from over 500 slabs of Granite, Marble & Cambria
Call for Your Free Estimate & Design Consultation

610-521-0130  • www.imgstone.net

RING OLD WORLD ELEGANCE TO YOUR HOME…
_________________________________________________________________________

SPECIALISTS IN THE FABRICATION & INSTALLATION OF NATURAL STONE & QUARTZ
Kitchen Countertops | Vanity Tops | Fireplace Surrounds | Bar Tops | Slab Walls_______________________________________________________________________

Buy from the
Manufacturer
DIRECT and
SAVE BIG!

Will beat Big Box
Store Estimates

Select colors 
up to 20% off!

Must mention House &
Home for special pricing.

Family Owned and Operated
since 2004

QUARTZ COUNTERTOPS 
STARTING FROM

$1,899
Up to 40 sq. ft. installed with 8 free edges 

to choose from. Exp 12/30/21

Cambria & 
Silestone 

Promotion
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W E  P R O U D L Y  P R E S E N T  T H E  2 0 2 1

Featuring

Bestof

W I N N E R S  a n d S P O T L I G H T

We are excited to present our seventh annual

Best of House & Home.
As voted by our readers, the following companies and
professionals are being recognized for their quality products,
expertise, top-notch customer service and reliability. We're also
featuring a closer look at these companies in informative spotlights
that shed some light on their dedication. For your next home
project, there is no one better than these winners.
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ADDITIONS
Harth Builders
(215) 654-0364
HarthBuilders.com

AIR PURIFICATION
Germ-Nix
(833) GERMNIX
GermNixLLC.com

APPLIANCES
Gerhard’s Appliance
(215) 268-3779
GerhardsAppliance.com

Kieffer’s Appliances
(215) 699-3522
Kieffers.com

BASEMENT
WATERPROOFING
’58 Foundations
(570) 536-8282
58Foundations.com

Basement Waterproofing
Specialists
(800) 700-9171
BasementWaterproofingSpeciali
sts.com

Rhino Waterproofing
Solutions
(484) 996-3600
RWPSolutions.com

BATH DESIGN
Bath Tune Up
(484) 874-2701
BathTune-Up.com

CABINETRY
Main Line Kitchen Design,
LLC
(610) 510-2024
MainLineKitchenDesign.com

Sweet Water Woodworks
(610) 273-1270
SWWoodworksLLC.com

CABINET REFACING
Kitchen Magic
(800) 510-4710
KitchenMagic.com

Kitchen Tune Up
(610) 364-5558
KitchenTuneUp.com/main-line-pa

Let’s Face It
(215) 600-2154
LFIKitchens.com

CABINET REFINISHING
Chameleon Cabinet
Coatings
(717) 431-6440
ChameleonCabinetCoatings.com

CABINET SHELVING
Shelf Genie
(484) 265-9958
ShelfGenie.com

CHRISTMAS LIGHTING
Vesta Wash 
(484) 582-6799
WeHangChristmasLights.com

CLOSET  ORGANIZATION
Closets By Design SE PENN
(866) 278-8881
ClosetsByDesign.com

Victory Closets
(484) 374-2910
VictoryClosets.com

CONCRETE
RESURFACING
Everstone Floors of NEPA
(484) 824-0311
EverstoneFloorsOfNEPA.com

DECK BUILDER
Amazing Decks
(800) 220-3275
AnotherAmazingDeck.com

Archadeck 
(484) 275-2032
Archadeck.com

Keystone Custom Decks
(717) 355-0592
KeystoneCustomDecks.com

DECKING SUPPLY
Sequoia Out Back
(215) 368-(RAIL) 7245
(215) 918-(DECK) 3325 
DeckSupplies.com

DECORATIVE STAMPED
CONCRETE
Architectural Concrete
Design
(866) 956-2818
ACDConcrete.com

DISINFECTING
Germ-Nix
(833) GERMNIX
GermNixLLC.com

DRAPERIES
D. Shultz Interiors
(215) 366-7460
DSchultzWallCoverings.com

M. C. Weeks Inc.
(610) 489-7231
MCWeeksInc.com

DRIVEWAYS
Boswell Brothers Paving
(215) 237-6609
BoswellBrothersPaving.com

DUCT CLEANING
Vesta Wash
(877) 625-9325
VestaDuctCleaning.com

ELECTRICAL SUPPLY
Denney Electric
(215) 628-8880
DenneyElectricSupply.com

ELEVATORS
Total Access
(610) 738-1214
TotalAccessCo.com

FIREPLACES & INSERTS
Salter’s Fireplace Patio &
Grill
(610) 631-9372
(215) 884-7000
SaltersFireplace.com

FLOORING
A.W. Bergey & Sons Inc.
(215) 398-4838
BergeyFlooring.com

Norman Carpet
(610) 896-9700
NormanCarpet.net

FOUNDATION REPAIR
’58 Foundations
(570) 536-8282
58Foundations.com

BQ Basements & Concrete
(215) 989-4188
BQHouseAndHome.com

FURNITURE &
ACCESSORIES
Country Lane Furniture
(717) 867-5701
CountryLaneFurniture.com

Oskar Huber Fine Furniture
(215) 355-4800
OskarHuber.com

Rustic Red Door
(610) 652-5066
RusticRedDoor.com

GAME ROOM SUPPLIES
Royal Billiard and
Recreation
(215) 997-7777
RoyalBilliard.com

GARAGE DOORS
Allen Door & Service Corp.
(215) 368-4200
AllenDoorCompany.com

Jaydor, Inc.
(610) 539-4070
JaydorCo.com

GARAGE FLOOR
RESURFACING
Everstone Floors of NEPA
(833) 243-8786
EverstoneFloorsOfNEPA.com

Floorguard
(215) 510-8326
Floorguard.com

GARAGE ORGANIZATION
Dream Garage
(215) 354-6502
GarageSolutionsPhiladelphia.com

Garage Craft Interiors
(800) 997-9769
GarageCraftInteriors.com

GRANITE & MARBLE,
COUNTERTOPS
Colonial Marble & Granite
(610) 994-2222
ColonialMarble.net

Imperial Marble & Granite
(610) 521-0130
IMGStone.net

Keystone Granite & Tile
(215) 907-3113
Keystone-Granite.com

GARDEN
CENTER/NURSERY
Blue Tree Garden Center
(610) 277-1550
BlueTreeGarden.com

Gale Nurseries
(215) 699-4714
GaleNurseries.com

GENERATORS
Colonial Generators
(844) 376-9374
ColonialGenerators.com

M.T. Ruhl
(610) 539-2920
MTRuhl.com

GRILLS
Salter’s Fireplace Patio 
& Grill
(610) 631-9372
(215) 884-7000
SaltersFireplace.com

GUTTER PROTECTION
Quality One Roofing
(888) 301-ROOF (7663)
Quality1Roofing.com

HARDSCAPING DESIGN
All Seasons Maintenance
& Design
(610) 656-9543
ASMDLandscaping.com

Environmental Landscape
Associates, Inc.
(215) 794-2400
ELAOutdoorLiving.com

Nyce Crete and Landis
Block & Concrete
(215) 723-5506
LandisBC.com
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HEATING & AIR
CONDITIONING
Abbey Plumbing & Heating
(215) 643-6645
AbbeyPlumbing.com

C & C Heating & Air
Conditioning
(215) 799-0515
CC-HVAC.com

Family Heating & Air
Conditioning
(215) 910-4685
FamilyHVAC.com

HOME AUTOMATION/
HOME THEATERS
Valley Automation, LLC
(215) 622-4915
ValleyAutomationLLC.com

World Wide Stereo
(866) 961-7781
WorldWideStereo.com

INSULATION
Master Attic
(800) 285-4009
MasterAttic.com

IN-LAW SUITES
Gehman Design
Remodeling
(215) 513-0300
GehmanRemodeling.com

INTERIOR DESIGN
M. C. Weeks Inc.
(610) 489-7231
MCWeeksInc.com

Unique Interiors
(856) 665-1911
UniqueInteriors.com

JUNK REMOVAL
1-800-Got-Junk?
(800) Got-Junk
1800GotJunk.com

KITCHEN DESIGN
Gehman Design
Remodeling
(215) 513-0300
GehmanRemodeling.com

HomeTech Renovations,
Inc.
(215) 646-7477
HTRenovations.com

Stimmel Design
(215) 542-0772
StimmelDesign.com

LANDSCAPE DESIGN
Environmental Landscape
Associates, Inc.
(215) 794-2400
ELAOutdoorLiving.com

Gale Nurseries
(215) 699-4714
GaleNurseries.com

LANDSCAPE WATER
REMEDIATION
Nickett Landscaping
(215) 345-1385
NickettLandscaping.com

LIGHTING, INDOOR
Bergey’s Electric
(215) 723-5518
BergeysElectric.com

MUDJACKING/
CONCRETE LEVELING
BQ Basement Systems
(215) 989-4188
BQHouseAndHome.com

MULCH/STONE/SOIL
Stone Depot
(215) 249-0488
StoneDepot.com

Victory Gardens
(215) 443-5665
VictoryGardensInc.com

NATURAL STONEWORK
Turpin Landscaping
(610) 380-1119
TurpinLandscaping.com

NEW HOME BUILDER
Harth Builders
(215) 654-0364
HarthBuilders.com

ORIENTAL RUG SALES 
& CLEANING
Kazanjian Fine Oriental
Rug Company
(610) 537-8921
KazanjianGallery.com

OUTDOOR FURNITURE
Sequoia Out Back
(215) 918-3325
DeckSupplies.com

Tropicraft by Pavillon du
Soleil
(610) 645-5400
TropicraftPatio.com

OUTDOOR KITCHENS
Environmental Landscape
Associates, Inc.
(215) 794-2400
ELAOutdoorLiving.com

PAINTING SERVICE
Mark Sweetman Painting
(610) 642-7796
MarkSweetmanPainting.com

Star Painting &
Wallcovering
(610) 409-7980
StarPaintingAndWallcovering.com

PAVERS/RETAINING
WALLS
Norristown Brick
(610) 539-1960
NorristownBrick.com

Nyce Crete and Landis
Block & Concrete
(215) 723-5506
LandisBC.com

PAVING/ASPHALT
Boswell Brothers Paving
(215) 237-6609
BoswellBrothersPaving.net

PEST CONTROL
Viking Pest Control
(848) 251-0751
VikingPest.com

PLUMBING SERVICE
Abbey Plumbing
(215) 643-6645
AbbeyPlumbing.com

POOL
DESIGN/INSTALLATION
Blue Haven Pools 
& Spas by Calvitti
(800) 219-2141
BlueHaven.com

POOLS – FIBERGLASS
Ordini’s Best Fiberglass
Pools
(215) 602-3485
Swim1Day.com

Turpin Landscape Design
(610) 380-1119
TurpinLandscapeDesign.com

POWER WASHING
Vesta Wash
(877) 625-9325
VestaWash.com

QUARTZ COUNTERTOPS
Timeless Stone Fabrication
(215) 249-1555
TimelessStoneFab.com

REMODELER/BUILDER
Gehman Design
Remodeling
(215) 513-0300
GehmanRemodeling.com

ROOFING
New Look Builders
(215) 792-2068
NewLookBuilders.net

Quality One Roofing
(888) 301-ROOF (7663)
Quality1Roofing.com

Rhino Exterior Solutions
(484) 996-3600
RhinoExt.com

SHEDS & OUTDOOR
STRUCTURES
Country Tyme Sheds
(267) 834-0211
CountryTymeSheds.com

SHOWER DOORS
Alderfer Glass
(215) 855-5012
(610) 489-2221
AlderferGlass.com

Interior Specialties
(856) 663-1700
Interior-Specialties.com

SHOWER
REPLACEMENT
PJ Fitzpatrick
(866) 832-7204
TrustPJ.com

SIDING
Carranza Roofing &
Remodeling
(610) 270-0305
CarranzaRoofing.com

Romero Roofing & Siding
(610) 487-0262
RomeroRoofingPros.com

SOLAR ENERGY
Bachman’s Roofing
(800) 922-5818
BachmansRoofing.com

Orbit Energy & Power
(800) 836-3987
OrbitEnergy.us

SPAS/HOT TUBS
Joe Ordini’s Best Fiberglass
Pools
(215) 602-3485
Swim1Day.com 

STUCCO REMEDIATION
Volpe Enterprises
(610) 539-6730
GoVolpe.com

TILE & GROUT CLEANING
The Groutsmith
(610) 400-8209
GroutsmithPA-NJ.com

TREE SERVICE
Bair’s Tree and Lawn
Service
(215) 257-9425
BairsTreeService.com

Joshua Tree
(610) 365-2200
JoshuaTreeExperts.com

WALK-IN TUBS
Home Smart Industries
(610) 459-5808
HomeSmartInd.com

WATER CONDITIONING
Martin Water Conditioning
(800) 887-7555
MartinWater.com

WATER
FEATURES/PONDS
Ponds By George
(215) 396-7500
PondsByGeorge.com

WINDOWS & DOORS
Global Home Improvement
(866) 735-1121
GlobalHomeInc.com

Matus Windows
(215) 305-8840
(484) 362-0969
MatusWindows.com

Pella Windows & Doors
(877) 760-0638
PellaPhilly.com

WINDOW TINTING
Doyle Window Tinting
(215) 657-1000
DoyleWindowTinting.com

WINDOW TREATMENTS
Ambiance Design 
(267) 898-0200
ADWindowTreatments.com

Blind Builders, Inc.
(215) 322-5855
BlindBuilders.com

M. C. Weeks 
(610) 489-7231
MCWeeksInc.com

WOOD MOLDING/
TRIMWORK
Home Trimwork
(215) 613-4100
HomeTrimwork.com
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HOW DOES THE LEVEL OF SERVICE YOU 
PROVIDE DIFFER FROM OTHERS?
We are able to provide just about everything
for any type of job. For contractors, we can
deliver to all construction situations. We
provide concrete pumping service, front dis-
charge trucks and theme conveyor trucks.
This makes our fleet versatile to handle all
job sites, so we can service our customers.
We also have piggyback fork trucks to deliver
materials and get the material close to the job
site.

We consider our shop as a one-stop shop.
Our staff is educated in all areas of construction
including codes, installation techniques and
hands-on knowledge of our products. We
are here to help you figure out what is
possible. We have a no-hassle approach;
there’s no pressure. Our staff doesn’t get paid
on sales so we keep it real and ask all the
questions you need to be happy. That’s what
we do!

IS AN APPOINTMENT NECESSARY FOR HOME-
OWNERS TO BROWSE YOUR SELECTION OF
PRODUCTS?
We are open six days a week, no appointment
necessary. Just because we are a contractor
service company doesn’t mean we don’t deal
with average people. We try to help everyone
make the best decision for their project.

WHAT ARE THE BEST THINGS A HOMEOWNER
SHOULD DO DURING THE WINTER MONTHS

TO PLAN THEIR OUTDOOR LIVING SPACES?
It’s a matter of space, time and budget. It’s
really simple—we can help any customer
figure out what they are capable of doing.
We have lots of ideas but doing your research
is always best. Once you have an idea of
what you want to do, we’ll help you get
there.

OUTDOOR LIVING SPACES ARE SO MUCH
MORE THAN PATIOS NOW. HOW DO I KNOW
WHAT’S POSSIBLE FOR ME?
What goes into making a luxurious backyard

is up to many different definitions. It depends
on what your vision is. We can help in many
different areas. Pictures and displays are a
good start and we have a lot of both. Whatever
you want is limited only by your imagination
and budget. Whether it’s an outdoor kitchen,
fire pit or outdoor fireplace, an outdoor grill
area or a beautiful hardscaped/paver backyard,
it’s all about going to the next level and we
can help you create just about anything you
would like to do. It’s all up to your imagi-
nation.

WHAT TYPES OF PRODUCTS DO YOU HAVE TO
HELP CREATE THESE SPACES?
One of our partners, Cambridge Pavers, has
a full line of outdoor kits from pergolas and
pavilions to bistro tables and waterfalls. We
also have a ceramic paver that looks like
flagstone. It’s really cool and can be used in
all kinds of applications. It looks like the
real thing.

We stand behind all of the materials that
we sell. Let’s face it, things happen, but we
will do our best to make sure a happy solution
is found.  

HouseMagazine.com

asktheexpert

THERE IS SOMETHING TO BE SAID ABOUT A FAMILY-OWNED BUSINESS CELEBRAT-
ING ITS 77TH ANNIVERSARY. NOW IN ITS THIRD GENERATION, NYCE CRETE AND
LANDIS BLOCK & CONCRETE HAS TWO LOCATIONS—SOUDERTON AND LANS-

DALE—AND MORE THAN 50 EMPLOYEES. IT IS ONE OF THE AREA’S LARGEST SUPPLIERS 
OF BRICK, PAVERS, LANDSCAPE MATERIALS, STUCCO AND CULTURED STONE PRODUCTS.

The company’s experience and range of materials make it a quality resource for home
improvement projects. “Our staff works with our customers to help them with their home
improvement project, [figuring] out if they can do it, or if the job is too big for them,” says Jarrod
Nyce, vice president. Then the company assists the homeowner in connecting with qualified
contractors, ones Nyce says have proven over the years to be reputable and trustworthy.

House & Home spoke with Nyce about why homeowners may be pleasantly surprised by 
their experience with his company.

Nyce Crete and Landis
Block & Concreteby Liz Hunter

➺Expertise: HARDSCAPING SUPPLIES

Souderton, Pa. | (215) 723-5506
LandisBC.com | Facebook.com/Landis.Block

?
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A finished basement can add valuable space 
to a home, but there are several important steps 

to take during the remodeling process.

UNTAPPED
POTENTIAL

B Y  M A T T  C O S E N T I N O
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No matter what the space is going to be used for, there are 
important precautions that must be taken even before the design is
considered or construction can begin. House & Home spoke to sev-
eral area professionals to learn more about these steps along 
with design trends and creative solutions to common issues.

STARTING THE PROCESS
After the decision has been made to finish the basement and the con-
tractor has been hired, one of the very first concerns is addressing
any mildew or moisture issues. Hurricane Ida recently served as a
reminder that serious storms have become more frequent in this area,
and water damage can have major implications regarding such an
expensive investment.

According to Todd Prosan of ’58 Foundations, groundwater prob-
lems are more prevalent in older homes, but leaks can happen any-
where.

“Through our 63 years in business, we’ve worked with many
builders and had to have fixed thousands of leaky basements in homes
under a year old,” he says.

“The best time to waterproof the basement is before finishing
it—even if it’s precautionary. There are less expensive ways to pre-
pare a basement ahead of finishing it that can be added to later at
a lesser cost if a water problem presents itself. If there is a water prob-
lem, identifying the source of the problem and the solution comes
from our years of experience, training, plus working with the home-
owner—asking lots of questions and together creating a custom so-
lution that fits what they are trying to accomplish in their home.”

Kevin McCormack of McCormack Construction has complet-
ed many basement remodels and says the winter is a particularly busy
time for such a project. Assessing any moisture issues is always one
of his first priorities.

“You look around at the basement and see if there’s been a his-
tory of seepage of water or direct water coming in through the wall,”
he says. “A lot of times that can be corrected from the exterior be-
cause the grade is sloping to the foundation and when it rains the
water is collecting there. So you can change the grade by lifting it
up with some soil and pitching it away from the house. That’s the
simple way to do it.

“It also might be a combination of doing that and waterproof-
ing the basement by putting a French drain in around the perime-
ter before you do the remodel. If there’s any sign that water has been
there … it’s silly to put in a remodel without putting a drain around
the building and a sump pump. That would be a major mistake. You
have to put a good plan together.”

In addition to waterproofing, it also makes sense to examine the
foundation before the renovations are started.
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ven the closest of families sometimes need a little
bit of time apart from one another. Whether it’s young
kids craving a dedicated room to play in, teenagers
looking to hang out with friends, or adults requiring
a home office to work in peace and quiet, finding the
space can be difficult. More and more homeowners
are looking downstairs to solve the dilemma.

Finishing a basement to create extra living space has always been
popular, but since the pandemic struck and families were stuck at
home more often, this type of remodeling project has become even
more in demand. In fact, local contractors have seen a significant
rise in requests over the past 20 months.

“Once the kitchen and baths are done, the basement is always
next on the list, especially for a family,” says Dan Dilworth of Dil-
worth’s Custom Design. “It makes sense to finish off the basement
and make it another living space, even if you only use it while the
kids are at home.”

Dennis Gehman of Gehman Design Remodeling starts a base-
ment renovation the same way he does every project: by having an
extensive conversation with the clients to discover exactly what they’re
looking to accomplish so he and his team can come up with the ap-
propriate plan.

“Initially you have to ask the question, ‘What do you want to use
this space for?’” he says. “If it’s a playroom for the kids, then all we
need is drywall on the walls, a few lights in the ceiling, carpet on the
floor and then we can paint the room and it’s ready. But if it’s a home
office area, a home theater, a workout area or a bar, [it gets more com-
plicated]. We’ve done them where it’s basically a whole other house
with a kitchen, a laundry, a bedroom, all those types of things.”

E
E W B N

HH_Feature_Basements_1121_MontCo_Layout 1  11/29/21  9:53 AM  Page 2



“While we’re asking questions of the homeowner to better un-
derstand the home, we do a thorough interior and exterior inspec-
tion of the entire foundation,” Prosan says. “Besides waterproofing,
we provide foundation settlement and wall solutions. Many hairline
cracks in poured concrete floors and vertical cracks in walls occur
during the concrete curing phase when the house is first built. As long
as these cracks aren’t leaking or getting wider, they are probably fine
to leave alone. If cracks leak, we can seal them. If they are expand-
ing, are horizontal on the wall, or stair-step shaped in concrete block
walls, this can be a sign of a potential foundation settling problem
or external pressure problem on the walls. For either of these issues,
structural supports may be necessary.”

OTHER IMPORTANT STEPS
Once the moisture issues have been resolved, that doesn’t mean the
homeowner is in the clear just yet. There are other significant con-
versations to be had.

“The next big thing to think about is egress, especially if you’re
putting a bedroom down there,” Dilworth says. “Some townships
want an egress no matter what, in any enclosed space. That’s basi-
cally a window of a certain minimal size or a door to get outside in
case of emergency.”

A Bilco door is a common method for egress, but there are some
houses where adding a door or window is not possible because of
the way the structure is situated. In those cases, Dilworth adds, the

client may have to adjust plans for the space.
HVAC is another item to be checked off the list, but according

to Gehman, that’s not always as easy as some homeowners expect.
“Most people say they’ll just tie into the existing HVAC, but gen-

erally speaking we are unable to do that because the existing unit was
sized for a certain square feet of living space,” he explains. “Let’s say
it’s a two-story house and it has one HVAC unit; if we finish the whole
basement we’re basically adding 50% more space, and the one unit
is not going to be enough.”

Reuben Stoltzfus of EWBN believes this is where the expertise of
an experienced contractor comes into play. “One of the most impor-
tant aspects with your HVAC is knowing the system can handle the
space,” he says. “If it’s too small there will be temperature issues and
if it’s too large, it is money wasted. Understanding and having famil-
iarity with township regulations is key, especially when it comes to
the timing of the project.”

McCormack points out that because most basements usually don’t
get too cold or too hot, there are multiple options to consider. Air
conditioning might not even be necessary.

“The good thing about a basement is most of it is in the ground,
so you’re already insulated by the earth,” he says. “In an attic, for-
get it, it’s blazing hot up there. But the basement stays kind of cool
so you don’t really need air conditioning, and you can use other sources
of heat without spending a lot of money. Not that I recommend elec-
tric heat, but you might only need a couple of sections which is very
simple and you can put it on its own thermostat. Or you can do an-
other boiler or a heat pump that does heating and air conditioning.”

GETTING CREATIVE
Many basements have odd space configurations or elements that may
not be a factor in other rooms in the house. Designers often take pleas-
ure in using their creative side to come up with interesting solutions.

“The CAD [computer-aided design] program that we use is de-
signed for kitchens and baths, but we can also use it for any room
in the house, including the basement,” Dilworth says. “We can put
the walls anywhere we want: around support poles, around sump
pumps, around strange structural configurations with the exterior cin-
derblock walls and stuff like that. … All of that can [be resolved]
through the CAD system and you can draw it up as detailed as you
want. … There are limitations of course, but at the same time, in the
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digital age you can draw just
about anything.”

Certain basements come
with their fair share of chal-
lenges, but these idiosyncrasies
can also make the space unique
and something that stands out
to friends and family.

“Sometimes, odd spaces
can become a conversation
piece,” Stoltzfus says. “For ex-
ample, last fall we did one
basement remodel where the
space under the stairs was con-
verted to a kids’ cave, which
was an instant favorite with our
clients’ children. Other times,
we have used custom cabi-
netry to fit the space and every-
one could always use extra
storage space. When creativity
is needed, that is when projects
become more fun, not just for
me, but also the crew.”

McCormack and Gehman
have both been part of projects
where lally columns were hid-
den in walls, turned into deco-
rative aspects or even relocated. 

“Sometimes there’s a space
that makes sense to put the big-
screen TV and the seating, but
you’ve got one or two columns
in the way,” Gehman says.
“Most of the time people just
work with them, but some-
times it makes sense and they’re
willing to spend the money for
us to do some structural engi-
neering to figure out a way to
get those columns out of there.
People ask us, ‘Can you do
that?’ Well, bridges are made of
beams and typically there’s not
a column coming down in the
middle of it, so it can be done.
But it’s time and money and un-
fortunately both of those are
limited resources.”

THE END RESULT
Like any renovation project, a
finished basement has obstacles
to overcome, but when all is
said and done most homeown-
ers are thrilled with the extra liv-
ing space they have added to
their homes.

“One of the things we’ll
hear is, ‘I’m sorry I didn’t do this
sooner. I don’t know why I wait-
ed so long, I could have used this
space even more when the kids
were younger,’” McCormack
says. “Or clients will say, ‘I’m
glad I have this space now
away from family members
where I can concentrate on my
work more or have my man
cave.’ Everybody has a different
angle and  everybody is appre-
ciative of our work because
we’re very detail oriented.”

Stoltzfus and his team are
just as pleased as the clients
when they can deliver on their
promises for the space.

“We get a lot of wows,” he
says. “No one ever anticipates
the final look being as great 
at it is. It is the most joyful re-
action and it brings our entire
team so much satisfaction
knowing the customer is a
happy one.” 

’58 Foundations
Serving the tri-state region
(302) 337-5092 (Del.)
(856) 367-5154 (N.J.)
(610) 822-9849 (Pa.)
58Foundations.com

Dilworth’s Custom Design
Phoenixville, Pa.
(610) 917-9119
DilworthCustomDesign.com

EWBN
New Holland, Pa.
(717) 355-0741
EWBN.net

Gehman Design 
Remodeling
Harleysville, Pa.
(215) 513-0300
GehmanRemodeling.com

McCormack Construction
Madison, N.J.
(973) 360-1900
McCormackContractingInc.com
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Nearly 50% of American businesses are
closed temporarily, or operating at a loss,
because of the devastating aftershocks of

the COVID-19 pandemic and the worldwide eco-
nomic slowdown. Many businesses have closed
their doors forever. However, despite the bleak
outlook for many, one local business is over-
whelmed with new customers. In fact, it’s in
the midst of an immense expansion, including
the conversion of a historic Collegeville home,
built in the 1700s, into a second location. 

Using a house as an office isn’t new for
Basement Waterproofing Specialists. Its main
office, located in Collegeville, Pennsylvania, is
also a farmhouse-turned-waterproofing head-
quarters. It’s no coincidence that the company
is converting a second home into a new work-
space. “Our goal has always been to treat you
like family. That’s not a marketing gimmick.

We teach our inspec-
tors and work crews
to treat every single
client’s home as if it
were the house of one of their family members,”
says Ken Klinger, his wife Deb and daughter
Anne. 

This philosophy has paid off well for both
the company and its clients. It’s been a happy
home to many pets. Employees are encouraged
to bring their pets to work. Besides Ken and
Deb’s two giant, lovable Boz shepherds, Calvin
and Clarabelle, the main office is also often
host to a happy flock of dogs, cats, rabbits
and birds.

Over the last seven years, the company
has won awards for “Best Basement Water-
proofing company” from Angie’s List, House
& Home, Home Advisor Magazine, the Mer-
cury Newspaper and more. It currently holds
an overall 4.6-star rating, based on over 200
reviews on Facebook, Google, Thumbtack
and Angie’s List. It also has an astonishing

6,200 followers on Facebook while competitors
average under 500.

This award-winning service combined with
extreme customer loyalty is the major driving
force behind the company expanding while many
are retreating. “Humble thanks to our amazing
customers. We have been overwhelmed by so
many referrals during the COVID crisis. Those
referrals, plus Gov. Tom Wolf deeming us an
essential business, have helped us expand into a
second office to house our ever-growing staff,”
says Ken. “We are not only thrilled to  help our
customers solve their problems, but also happy
to create new jobs for people in the area.”

In March of 2020, Gov. Wolf determined
that Basement Waterproofing Specialists is an
essential business whose work is “necessary
to help stop the spread of the novel coronavirus
COVID-19.” In addition to waterproofing,
the company also removes mold and improves
air quality. Its Ozone Generation technology
is EPA-approved and can help eliminate not
only mold and mildew, but also airborne
pathogens in your home.  

Basement Waterproofing Specialists’ expan-
sion is a bit historic, as well. Its new building,
located at 109 River Road in Collegeville,
was built in 1700, and was used as a hotel to
help with the growing tourism to the area.
The company plans to officially move into its
fully renovated second home in April. This
fourth-generation family business is eager to
help your family enjoy a clean, dry, mold-free,
safe basement. 

Basement Waterproofing
Specialists
Collegeville, Pa.
(800) 700-9171 | (610) 409-2600
BasementWaterproofingSpecialists.com
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Basement
Waterproofing
Specialists
Family values, happy
customers triumph
over pandemic.

After Before
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A HOMEOWNER’S
LIFESTYLE CAN 
CERTAINLY CHANGE AS
THE FAMILY DYNAMIC
CHANGES, WHETHER
THAT’S CHILDREN GET-
TING OLDER OR MOVING
OUT. IS THAT WHEN A
LOT OF PEOPLE LIKE TO
REMODEL?
Yes. Many of the home-

owners we do major projects for are empty
nesters. When they’re raising their families,
they may not have the extra disposable
income to make the house the way they
want it. They make it work for raising a
family, but when the kids are out of the
house and it’s just a husband and wife, they
want to invest in their home to enjoy it.

WHAT ARE SOME OF THE IMPORTANT QUES-
TIONS YOU ASK EARLY ON TO DETERMINE
THE DIRECTION OF THE RENOVATION?
We need to know how many people are going
to be living in the house, whether they have
young children or teenagers. If it’s a kitchen
project, we want to know how many people
are involved in food preparation and whether
we need to allow room for more than one
cook. A lot of it is asking questions in the
flow of conversation, not in a drill down list.
Many people are not able to articulate what
they want, but through conversation and
getting to know them, it’s our job to extrapolate
that information and come back with a few
design options that we think would work for
them. We narrow it down to the one that is

closest to what they want and work together
to make it exactly what they want. 

PEOPLE SEEM TO FEEL STRONGLY ABOUT
HAVING EITHER AN OPEN DESIGN OR 
SEPARATED ROOMS. IS THAT A BIG FACTOR
IN A RENOVATION?
People do have strong feelings about that. A
lot of times it depends on how much enter-
taining they like to do. If they do a lot of en-
tertaining, the person who’s doing the cooking
and food preparation wants to be involved in
the conversation, so an open floor plan makes
a lot more sense. If it’s people who are mostly
there by themselves, they don’t seem to be as
concerned about it. Overall, I would say
about 75% lean toward an open floor plan.

WHAT TYPES OF 
FLOORING ARE MOST
OF YOUR CUSTOMERS
INTERESTED IN?
We’re seeing very little
carpet, at least on the
first floor. In bedrooms
there’s still carpet, but
on first floors it’s almost
always a hard surface.
Generally speaking,
most people’s first choice
is a hardwood of some
kind, but that can defi-
nitely get expensive.
When we show them
samples of the vinyl
planks—which look
great and resemble real

wood—they see that they can save at least
50% of the cost if not more. In open floor
plans, you almost feel like you don’t have a
choice and the flooring should all be the
same. When you have different rooms, you
have the option to change flooring from
room to room.

DO CLIENTS WHO ARE EMPTY NESTERS ASK
FOR FEATURES THAT WILL HELP THEM AGE 
IN PLACE?
We probably bring it up more times than the
homeowners. A lot of people still have in
mind that if they do that it’s going to look
like a hospital or a nursing home. I think
they’re hesitant because that’s not the look
they want, but we’re able to show them pic-
tures of numerous projects we’ve done that
are designed for aging in place.

It may be as simple as making sure the
doorways are wide enough in the bathrooms
so you can enter with a wheelchair or a
walker. We make sure we have solid wood
blocking behind the tub and shower walls
and behind the drywall near the toilet, so that
if they ever need a grab bar, it can be installed
without having to tear things apart. Many of
the manufacturers now have towel bars that
are structurally rated to serve as a grab bar, so
it doesn’t look institutional; it looks nice but
is there as a safety feature. 

HouseMagazine.com

asktheexpert

FOR MOST OF US, HOME IS WHERE WE’RE MOST COMFORTABLE, BUT THAT DOESN’T
MEAN WE WOULDN’T LIKE TO SEE SOME SIGNIFICANT CHANGES IN IT FROM TIME
TO TIME TO BETTER SUIT OUR LIFESTYLE. Perhaps the children are getting older,

heading off to college or buying their own first houses, and there is no longer a need for a
playroom or teen hangout. Or maybe the dated kitchen is not hosting large gatherings anymore
and the moment for some much-needed updates has finally arrived.

Tackling a renovation to better fit the homeowners’ current lives is no small task, and
important questions should be asked and answered before the work commences. A trusted
design-build firm with years of experience is also a must, and that’s where Gehman Design
Remodeling enters the picture. After three decades of business in remodeling kitchens and baths,
finishing basements and building additions, there is nothing its team has not seen.

House & Home spoke with Dennis Gehman, MCR (Master Certified Remodeler), president of
the company, to learn more about these types of projects.

Gehman Design Remodeling 
by Matt Cosentino
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Dennis Gehman, 
MCR, president 

➺Expertise: HOME RENOVATIONS

PA-297 | 355 Main St. | Harleysville, Pa.
(215) 513-0300 | GehmanRemodeling.com 
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Finally a trustworthy contractor that
does what he says he would do, and
more! Mike, Jessica, and his crew are
as professional as you will find. I will be
calling on Preferred for future projects
as well as recommend them to
neighbors, family and friends. Thanks
Mike and team! —TOM & JUDY R.

The entire team at Preferred is
professional, timely, kind and

hard-working. There is no other
contractor I would recommend as

strongly as them! He always let us know
exactly what was going on and when

things would be completed. Everything
was completed exactly on the timeline

that he promised. —JULIETTE & JOHN D.

The whole crew was professional
and friendly. They cleaned up after
themselves. We actually had them
back for gutters and trim work. Highly
recommend! —CAROL M.

ot many people can take credit for starting
a business while still in their teens, but
Michael D’Amario Sr. can. He founded Pre-

ferred Home Improvement, offering roofing
and siding services, at age 18, after witnessing the
work ethic of his own parents. From day one,
D’Amario committed to hard work, quality,
craftsmanship and treating people right. In the
business for 35 years, it’s still going strong, and
now includes his own son, Mike Jr., who is fol-
lowing in his father’s footsteps.

“My dad has taught me the importance of hard
work, and quality work, as well as giving good
service,” Mike Jr. says. “We also make sure to stay
aware of the latest products, installation methods,
technology and building codes.” These tenets have
contributed to long-term relationships with loyal
customers who have become like family.

“We have a lot of customers who come to us
for one thing initially, like a roof, and then come
back for other projects,” says Mike Jr. “People
know that we provide good communication
throughout the process and fair pricing on top-
notch products. Our crews are friendly and
extremely neat. They really have a sense of pride
in what they do.”

From roofing and siding, Preferred Home
Improvement also offers windows, doors, stucco
remediation, additions and decks in its repertoire
of services. Its pedigree in the industry has earned
it some of the highest designations from several
prestigious manufacturers, including Owens
Corning roofing and James Hardie siding.

“We are preferred contractors for both Owens
Corning and James Hardie. To meet those 

standards, companies must have installed a cer-
tain number of roofs/siding with those products
to the manufacturers’ standards and participate
in best practices and continuous training. The 
designation gives us the ability to offer top-level
warranties on these products,” he says. “We feel
these manufacturers have been at the forefront 
of innovation and technology and are the nicest
on the market.”

Mike Jr. says the company works all year-
round, and he advises homeowners not to hold
off on these remodeling projects. “Especially con-
sidering the supply chain issues happening now,
certain products can take eight to 12 weeks or
more to come in, so if there is a certain design
or style you want, it’s best to get the order in as
soon as possible.” 

He also recommends coordinating several 
projects at once, if needed. “If you’re having a new
roof installed, it’s always a good idea to 
consider updating the siding along with it to

ensure everything ties together,”
he says.

Preferred Home Improve-
ment’s reputation has earned
recognition in the Best of 
House & Home, for which the 
D’Amario family is grateful.
Together, both generations look
forward to carrying on their
principles of providing their
expertise and craftsmanship to
future customers who will
become family.  

profile

YOUR GO-TO COMPANY FOR EXCEPTIONAL EXTERIOR REMODELING SERVICES

Preferred Home 
Improvement

331 Easton Road | Willow Grove, Pa.
(215) 366-5813 | PHIBuilds.com

Preferred Home
Improvement
N

IN THEIR OWN WORDS:
Customers describe their experience
with Preferred Home Improvement

Mike and his teams at Preferred
Home Improvement did a great job
with our major home project, which
includes stucco and deck removals,
installation of James Hardie Plank
Siding, front door, windows, gutter and
downspouts and the front door
overhang with columns. Mike and his
teams are very reliable, trustworthy and
professional contractors. —DO K.

I highly recommend this company.
Mike was super professional and

knowledgeable.The crews were 
very punctual, clean and respectful 

of my home. I couldn’t ask for a 
better experience. —HARRY C.
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by Liz Hunter
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